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DETROIT, DECEMBER 6, 1943 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since AuToMotivs News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


(Next Regular Edition, Including Service Section, December 13) 
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| Sparks | OPA Limits 42 Used Car Increment 


Dealers Can Now Charge Only for Time Car is in Their Possession; 
Vaniman Quits WPB Post; Dec. Car Quota Is Slashed; 
Truck Tire Recapping Freed from Rationing 


Wonder if the Japs think it was 
a “sphinx” conference. 
* + eS 
Surplus 100-octane gas will prob- 
ably go into lower-octane blends 
when war ends. 
* * * 
Several readers wonder if the 
automotive industry hasn’t been 
too dilatory in talking about 


postwar. 
* ** 


Prominent tire expert believes 
that cars—due to lack of replace- 
ments and parts—will wear out 
sooner than tires. 

a * * 


Saving Coal 


Partial substitution of anthracite 
slack for low volatile coal, a 
measure scheduled for adoption in 
the near future, will effect a sav- 
ing of 225 tons of “hard-to-get” 
coal a day at the Rouge plant of 
the Ford Motor Co. The saving 
represents 5 percent of the total 
tonnage of coal used daily in the 
giant coking ovens at the Rouge. 

” * * 
Lifting the Lid 

WPB will now be permitted to 
lift the lid on many “secret” sta- 
tistics on war production, due to 
fact that they no longer “will it 
be of aid or comfort to the enemy.” 

Chairman Nelson said facts will 
include production or shipments, 
use of materials, employment, im- 
pending bottlenecks, inventories 
and resources, plant capacity and 
utilization, new materials, sub- 
stitutions and general trends. 

* * x 


Plaque to Jeffers 

For “the honorable performance 
of his duties, for his fairness and 
perseverance,” while serving as 
the nation’s rubber administrator, 
William M. Jeffers, back again as 
head of the Union Pacific railway, 
was presented a bronze plaque here 
last week by the National Assn. 
of Independent ‘“ire Dealers. 

The presentation was made by 
Clifford C. Simpson, of Washing- 
ton, general manager of the as- 
sociation. 

‘Dynamic as War’ 

“Peace must be as dynamic as 
war, if we are to reap the bene- 
fits of victory,’ Arthur H. Sulz- 
burger, publisher of the New 
York Times, told more than 250 
top brasshats of the automotive 
industry at the paper’s annual 
luncheon Thursday in Detroit. 

Hanson Baldwin, Times’ foreign 
editor, cautioned against the 
wave of over-optimism sweeping 


An important change in the method of 
pricing used 1942 passenger automobiles 
was announced last week by the Office 
of Price Administration. The change, 
which becomes effective Dec. 7, concerns 
the amount that may be added to manufacturer list prices 
of October, 1941, for maintenance and storage and will 
result in savings to many consumers. 

Under past price provisions a used 1942 passenger auto- 
mobile is treated as a new automobile. OPA now permits a 
dealer to charge an increment for a 1942 automobile only 
for the period the automobile actually has been kept in 
storage and maintained in accordance with previously 
specified conditions. The action prevents sellers from 
including in the maximum price any increment for the 
period the car was in the possession of a user. A user 
may now include in his maximum price for a used 1942 
automobile the increment and handling and delivery 
charges he paid to his seller. 


x kk 


December’s ration of new passenger 

Dec. Car Quota automobiles has been set by OPA at 

Of 15,500 Lowest 15,500 units. An additional reserve 

In Two Years stock of 3,015 cars has been set aside 

to meet unforseen emergency local 

needs. The 15,500 car quota is the lowest since rationing 

began and represents a reduction of 25 percent from the 

November quota of 20,600 cars which in turn was a cut 
of almost 35 percent from the previous month’s figure. 


The continued quota reductions reflect OPA’s policy of 
spreading out the remaining supply of new cars as long 
as possible for essential purposes. Since no new automo- 
biles have been produced since early in 1942, the stock in 
dealers hands has been gradually dwindling, with the re- 
sult that monthly quotas have had to be reduced accord- 


ingly. 
x * * 


The submitted resignation of R. L. 
Vaniman Resigns Vaniman, who has been chief of the 
As Head of Automotive division of WPB virtually 
WPB Automotive since its inception, was officially ac- 
cepted, “with regret,” last week and 
will become effective Dec. 31. Vaniman’s resignation came 
as no surprise to automotive circles in the national capital. 
It was expected, inasmuch as he had indicated to intimates 
a desire to return to the automotive industry and had 
expressed the feeling that his major task at WPB had 
been accomplished. 

Approval of his 1944 truck program was the last round- 
up, so far as his activities in the Automotive division are 
concerned. In giving out news of his resignation, Vaniman 
emphasized that his departure should not be construed as 


Can Charge 
Only for Time 
In Possession 


How About Mr. Smith? 
Or Doesn’t He Care? 


As more and more dealers begin looking to legislation 
as the panacea for prospective postwar ills, may we 
add a word of caution? 

Like most dealers and many factory officials, 
AUTOMOTIVE NEWS believes factory-dealer relations could 
be improved to the benefit of all—factory, dealer AND 
the public. But we doubt that state or federal legisla- 
tion is the solution. 

x k * 


If these were normal times, it might be possible to 
legislate out—for the time being—many of the so-called 
evils in factory-dealer relations. But how about the 
long-range view? 

Who among us can accurately forecast the economic 
conditions which may prevail after the war—and which 
of course would determine just how many sales outlets 
there should be to handle car and truck demand? 

Generally speaking, everyone favors legislation so 
long as it controls the activities of the other guy—but 
how many of us rebel when the same or similar legisla- 
tion is turned on us? 

In similar vein, most of us rebel against legislation 
enacted to benefit a class—especially when it’s not 
our class. 

Having legislated out one type of competition, isn’t 
it possible that at some future date the law might be 
broadened to bar all guys with the surname of Smith, 
Mr. Smith? 

x k * 
Before further legislation is resorted to, we trust 


that dealers will give full and considered thought to 
ALL phases of the subject. 


any indication of steps toward reconversion of the auto- 
mobile industry. 


the activities of Bernard Baruch seem to be unfounded. 


Rumors that his resignation stems from 


Harvey Fruehauf, president of Fruehauf Trailer Co., 


announced Thursday that Vaniman will join his company 
Jan. 1 as vice-president in charge of exports. 


x *k* * 


Tire recapping for commercial vehicles 
with truck-type camelback was re- 
moved from rationing Dec. 1, the 
Office of Price Administration has an- 
nounced. This action was taken at the 


Truck Tire 
Recapping Freed 
From Rationing 


the country, noting that the 
United Nation’s master stroke 
invasion of Western Europe—is 
is still in the offing. 
a * + 

Kettering’s Advice 

An inventor is “a guy who 
doesn’t take his education too seri- 
ously,” according to Charles F. 
Kettering, vice-president and direc- 
tor of research, General Motors 
Corp., who adds that an inventor 
must be careful about logic, be- 
cause “logic is an organized way 
of going wrong with confidence.” 
In an address before the annual 
meeting of the American Society 
of Mechanical Engineers, during 
which he spoke of the possibility of 
developing fuels with octane rat- 
ings of 350 to 400, Kettering fur- 
ther declared that as one of the 
first steps to making inventors, “we 
must teach the college-educated 
boy how to fail intelligently.” 


request of the Rubber Director to encourage a more effec- 
tive use of recapping service, thereby contributing to tire 
conservation by reducing the demand for replacement 
tires. The step is now possible since adequate stocks of 
synthetic rubber are being made available by the Office of 
the Rubber Director for increased camelback production. 


Meanwhile, tire and tube rationing quotas set by OPA 
for December are not greatly changed from those estab- 
lished for November. The December quota of Grade I 
(new) tires for passenger cars and motorcycles is 27,685 
higher than for November. The quota of new truck and 
bus tubes is cut 39,455. A separate quota of farm tractor 
and implement tubes, however, is set up for December. 
Previously such tubes were charged to the truck and bus 
tube quota. The December quota of farm tractor and im- 
plement tires is 13,800 under the quota for November. All 
other December quotas are practically identical with those 
for November. 

It was also announced that tires manufactured chiefly 
from reclaimed rubber (war tires) may now be bought by 
those persons heretofore eligible for used tires. 


News in Brief 


war goods, Secretary of Com- 
merce Jesse Jones told a House 


Cars Top Wants 

NEW YORK.—With 21 per- 
cent naming “a car” as _ the 
thing they hope to buy first 
when times are peaceful, the 
automobile is the No. 1 item on 
the U. S. public’s shopping list, 
according to the findings of a 
survey revealed in the Decem- 
ber issue of Fortune magazine. 
Housing ranks second on the 
shopping list, as indicated by 
the survey. 


subcommittee last week. “We’d 
better take our time in feeding 
supplies out, as the demand can 
absorb them. And the govern- 
ment should get a fair return 
on the goods.” 


Layoff at Buick 
FLINT.—H. H. Curtice, Buick 
president, revealed last week 
that, due to changes in Army 
Air Force schedules, Buick has 
U , Pete © been forced to lay off about 
/rges Falr eturn 3,000 workers at its aircraft 
WASHINGTON. —The public engine plant here. The same 
“shouldn’t expect too many bar- cut is being made at Buick’s 
gains” in disposal of surplus Melrose (Ill.) plant. 
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Ohio Dealers Cheered... 


U.C. Ceiling Unlikely, 


Murray Confident 


COLUMBUS. — Expressing belief 
Business 
committee had been able to “per- 
suade Mr. Bowles (OPA chief) not 
to extend ceiling prices on used 
Senator James E. Murray, 
chairman of that committee as well 


that the Senate Small 


ears,” 


as the Senate Military Affairs sub- 
committee on contract termination 


brought to the nearly 500 Ohio 


automotive dealers in convention 
here last week a note of optimism. 

Senator Murray paid the auto- 
motive dealers of America a fine 
compliment when he said “you 
have risen to your responsibilities 
during the war, and by your in- 
dustry and good judgment, you 
helped to keep your heads above 
water.” He also warned that “we 
can expect a new balance of forces 
between the automobile, the rail- 
road, the airplane, and the truck 
and water borne transport in the 
immediate postwar period.” 

Charles W. Bishop, general 
counsel of NADA, also speaking 
at the Tuesday afternoon session 
of the Ohio-Automobile Dealers 
Assn.’s wartime conference sub- 
stantiated the fact that a price 
ceiling on used cars did not seem 
to be imminent. 

“Under the present thinking in 
OPA,” he said, “If a price ceiling 
should come it will be accompanied 
by rationing. Top officials in OPA 
are thoroughly convinced that they 
don’t want any part of a rationing 
such as the chaotic and disastrous 
regulation that used truck ceilings 
turned out to be. 

Bishop also intimiated that an 
amendment to Price Schedule 85 
on 1942 used cars was coming 
through OPA, which would limit 
the increment that dealers could 
charge on these cars to the actual 
increment that had been originally 
paid by the first owner, plus the 
increment earned by the dealer 
for the actual time he had the car 
in his possession. 

George K. Hinshaw, vice-presi- 
dent of production, foreign opera- 
tions, Goodyear Tire and Rubber 





Indiana Dealers 
Warn Drivers 


To Conserve 


INDIANAPOLIS. — Fearful that 
the nation’s private motor trans- 
portation system will reach a 
breaking point after the war be- 
cause of insufficient number of 
replacement units, the board of 
directors of the Automobile Deal- 
ers’ Assn. of Indiana, Inc., last 
week warned owners of passenger 
ears to conserve them whenever 
possible. 

Frederick M. Sutter, of Colum- 
bus, president, presided at the 
meeting. 

After the war, however, the as- 
sociation expects that the industry 
will employ an ever increasing 
number of workers to recondition 
the nation’s passenger cars which 
today average six years in age. 

The directors said that while 
they foresee no sudden redesign- 
ing, postwar automobiles are ex- 
pected to be better because of ex- 
periments in metals brought about 
by the war. 


Nelson Returns 


To Ford Post 


DES MOINES, Ia.—G. F. Nelson, 
who served as manager of the Des 
Moines branch of the Ford Motor 
Co. for 10 years, returned to that 
position last week. He has been 
manager of the Ford Milwaukee 
branch plant since May, 1941. 

J. H. McDonald, assistant man- 
ager of the Des Moines branch, 
has been acting manager since that 
time. Other members of the Office 
personnel are M. W. Bryson, serv- 
ice supervisor, and Henry Stoko, 
general office supervisor. 

The Des Moines office supervises 
+be activities of Ford dealers in 
81 Iowa counties. Auto parts, for- 
merly at the Des Moines plant, 
were removed to the Chicago 
branch, which now serves the Iowa 
dealers. 




























































Co., said that lack of facilities 
would materially lessen the num- 
ber of car tires that would be pro- 
duced this year against expecta- 
tions. He also emphasized that un- 
less the tires that are produced 
are taken care of properly, we 
could only expect about one-half 
the life from them that we are 
getting from pre-war natural rub- 
ber tires. 


He also made a plea for the con- 
tinuance of the synthetic rubber 
program, stating that, unless we 
do keep our plants ready for ac- 
tion in the postwar period, the 
English and Dutch combination 
may again see fit to drive the price 
of raw rubber to $1.50 per pound, 
as they did following the last war. 
He pointed out that while it takes 
seven years to “fire” a plantation, 
it takes only 30 days to “fire up” 
a factory and have it ready for 
peak production. 


Jack Weed, service editor of 
Automotive News, brought to 
the dealers a picture of the pres- 
ent critical parts situation, stat- 
ing that, due to the failure of 
giving 1942-1948 replacement 
parts programs sufficiently high 
priority rating to command fa- 
cilities for the fabrication of the 
raw materials allocated, factory 
and distributor shelves are nearly 
bare of many functional items 
and that it would take at least 
six months of careful conserva- 
tion to get replacement parts 
stocks back to the point where 
we could feel safe. 


Weed also warned that car 
dealers faces greater and stiffer 
competition for the repair busi- 
ness in the immediate postwar 
period than they have ever faced 
before in the industry, and that 
dealers must start now to plan for 
new buildings and new methods of 
handling service work if they hope 
to keep their present service vol- 
ume. 


William G. “Pepper Bill’ Power, 
the personal representative of 
William H. Holler, sales manager 
of Chevrolet, put on an acrobatic 
“pep” talk on the need for dealers 
doing a sales educational job in 
their organizations today, to pre- 
pare for the actual selling period 
to come. He pointed out graphic- 
ally in his showmanly style that 
right now thousands of people are 
making lists of the firms that they 
will not do business with after the 
war, due to the treatment they 
are receiving today. He pointed 
out that a little courtesy and kind 
treatment to customers now, when 
these people are being kicked 
around, will pay tremendous divi- 
dends in the days when things 
return to near normal and the 
dealers have cars to sell. 


900 Are Expected 
At CATA Parley 


CHICAGO. — Based on advance 
reservations, a turnout of 500 deal- 
ers and their key men from this 
area is expected at the dinner 
meeting at the Stevens hotel Dec. 
9 under auspices of the Chicago 
Automobile Trade Assn. 

Paul B. Smithson, president of 
CATA, announced that Seymour 
M. Lewis, general counsel of the 
association, has been added to the 
list of speakers, which includes 
also Ray Chamberlain, executive 
vice-president of the National 
Automobile Dealers Assn., and 
James Dalton, editor of Motor. 


Banquet and Party Set 


For PATA Meeting 


PHILADELPHIA. — The annual 
meeting of the Philadelphia Auto- 
mobile Trade Assn. for election of 
officers and the transaction of other 
important business, postponed un- 
til Dec. 20, will be preceded by a 
banquet in the Ritz Carlton hotel, 
and will be followed by a party for 
members and guests. 

The committee in charge of the 
program includes Jack Bradley, 
Ed Ronan, John Crisconi, A. A. 
Martin, Al Wenzel and Joe Lowen- 
thal. 


Jeeps On Sale 


Chicago Wrecker Gets 
16 Army Vehicles 


CHICAGO. —- Sixteen Jeeps, 
said to be “unserviceable” for 
military use, chiefly because 
certain electrical or other parts 
were missing, have been sold by 
the Army to the Berg Truck 
Parts Co., 1608 S. Wabash Ave., 
located in the auto wreckers’ 
district of this city. 

Berg Truck Parts Co. is 
headed by Simon Berg, who 
was out of the city, but it was 
stated at his establishment that 
he has open bids at various 
Army camps and bought the 16 
Jeeps in question from one of 
them. Just which camp sold 
the vehicles could not’ be 


learned. 
Berg has adopted the patriotic 


technique in disposing of the 
cars by announcing that in ad- 
dition to paying the purchase 
price set by him for the various 
vehicles, buyers must invest in 
$1,000 or more worth of War 
Bonds. 

Replacements for some of the 
missing parts have been made, 
it was asserted, and two of the 
vehicles are now in running 
condition. No trouble is antici- 
pated in getting the others 
operating. 

It was reported that one of 
the Jeeps has been sold to an 
iron mine owner, another to a 
rancher, and that farmers are 
considered the best outlets for 
the vehicles. Inquiries were 
said to be coming in rapidly. 


$75,000 Fire Hits 


Louisville Dealer 


LOUISVILLE, Ky.—Fire at the 
St. Matthews Motor Co., near here, 
caused loss estimated at $75,000 by 
Turner A. Summers, president, who 
is also president of the Summers 
Herrmann Co. (Ford). Summers 


also heads the Kentucky Autome- | 
| tation has been generally used. 


bile Dealers Assn. 

Summers estimated the loss at 
$30,000 to building and $45,000 to 
stock and cars, 17 cars having been 
burned, and eight damaged. 

William Bullard, shop foreman, 
reported that the fire started from 
an extension light that short cir- 
euited and set fire to a car. 


War Bonds 


Buy and Stamps— 
crush the Axis. 








AUTOMOTIVE NEWS, DECEMBER 6, 1943 


New OPA Regulation to Hit 
Out-of-Town Car Dealers 


NEW YORK.—Already declining 
under the weight of existing regu- 
latory red tape and a growing re- 
luctance by owners to part with 
their vehicles, wholesaling of used 
cars from East to West will be 


further impeded unless OPA re-| 
scinds a new regulation requiring) 


the seller of a used car to turn in 
his gasoline ration book. 


Under the new _ regulation, 
scheduled to go into effect Jan. 1, 
the purchaser of a used car 
would be unable to obtain gaso- 
line ration coupons for its use 
unless able to produce a slip 
showing that the former owner 
turned in his ration book. 


Added to the present woes of 
the East-West used car wholesal- 
ing traffic, this new regulation will 
create serious problems for those 
engaged in the trade, according to 


Doc Greiner, who buys used cars| 
here for resale in Ohio and else-| 


where. 


Greiner points out that the East-| 


West traders will be unable to 
purchase a used car from a motor- 


ist here without the slip since such| Philadelphia Automobile Trade 
a car would not be marketable| Assn. to stock as many used cars 
Some motorists have|@S they can buy at reasonable 
had their cars in dead storage and, | Prices. 


elsewhere. 


thus, can’t produce such a slip, he 


complains, while others will neglect |0f fear of imminent price ceilings, 
to get the slip before presenting| dealer buying of used cars has 
their cars for sale. In the latter| Slowed up, and that dealers are 
instances, the transactions will be heavily stocked and are buying 


delayed and possibly lost. 

Besides being confronted with 
the complications of this new regu- 
lation, buyers in the East-West 


movement have been facing) 
from other| 


mounting problems 
quarters. 
is the matter of shipping their 
used cars after they buy them. 

Since OPA some time ago 


changed its gasoline rationing | ties and, therefore, are in greatest 


regulations to prevent the driv- 
ing of the used cars from here 
to all parts of the country under 
their own power, truck transpor- 


The task of finding available 
trucks for the hauling job is be- 
coming increasingly difficult, 
however, according to Greiner. 
Meanwhile, the number of mo- 
torists here desiring to sell their 
cars has dropped off 70 percent in 


the last six months, Greiner said, | 
despite the same amount of adver- | 


tising by buyers. 


The number of resident buyers | 3 
here in the East-West traffic is| territory development for Dodge 


30 Dealer Representatives 


To Aid OPA as Consultants 


WASHINGTON. — Thirty volun- 
teer industry consultants repre- 
senting automobile dealers and 
associations throughout the coun- 
try have been appointed by the 
automobile rationing branch to 
work with it on problems involved 
in rationing automobiles, it has 
been announced by the Office of 
Price Administration. 

The advice of these men, based 
on their intimate and current 
knowledge of the retail automo- 
bile business is expected to be 
invaluable to the branch in iron- 
ing out rationing problems, OPA 
said. As a result of their help 
OPA can keep fully informed 
regarding the automobile buying 
habits of the public, the problems 
of the industry during the war 
and the current automobile needs 
of essential users. 

The 30 consultants represent car 
dealers and dealer associations. 
Twenty of them are new or used 
car dealers from all sections of the 
country, eight are officials of state 
and local dealers associations, and 
two represent the National Auto- 
mobile Dealers Assn. 

The consultants are to _ serve 
without compensation and. will 
work with the automobile ration- 
ing branch on an individual basis. 

The following were appointed: 

Dealer consultants—Fred Ord- 
way (Hudson), Henley-Kimball Co., 
Boston; Frank Diver (Packard- 
Studebaker), Packard Motor Co., 
Wilmington, Del.; D. E. Wagstaff 
(DeSoto-Plymouth), Atlanta; Wil- 
liam Reagan (Chrysler-Plymouth), 
Chicago; John Rechtin (Ford), 
Decatur, Ill.; Roland Record 


(Dodge-Plymouth), Jackson Mo- 


tors, Inc., Kansas City; John Fleck | 


(Buick - Pontiac - Oldsmobile), Bis- 
marck, N. D.; I. W. Wails (Pon- 
tiac), City Pontiac Co., Dallas, 
Tex.; William Ryan (Cadillac), 
Northwest Cadillac Co., Seattle; 
George Wallace (Studebaker), 
Portland, Ore.; Glenn Smallcomb 
(Chevrolet), Burlingame, Cailif.; 
Spencer Honig (Nash), Nash Cali- 
fornia Co., Los Angeles; L. F. 
Jacod (used cars), New York; Wil- 
liam Shore (used cars), Philadel- 
phia; P. D. Foster (used cars), 
Birmingham, Ala.; Bert 


(used cars), H & S Motors, New 
Orleans; Liston Zander’ (used 
cars), San Antonio; George H. 
Evans (used cars), Denver; and 
Frank Taylor (used cars), 
Angeles. 

State and local association con- 
sultants—W. A. Williamson, vice- 
present and _ general manager, 
Texas Automotive Dealers, San 
Antonio; R. Earl Burrows, man- 
ager, Cleveland Automotive Trade; 
Burt Roberts, secretary, Los An- 
geles Motor Car Dealers; Edward 
Cleary, general manager, Chicago 
Automobile Trade; Claude Klugh, 


manager, Pennsylvania Automo- 
tive, Harrisburg; J. A. Schlecht, 
secretary, Missouri Auto Dealers, 


St. Louis; C. E. Anderson, execu-’ 
tive secretary, Automobile Dealers 
of Alabama, Inc., 
Tom Braden, secretary, Colorado 
Motor Car Dealers, Denver. 

NADA consultants—Ray Cham- 
berlain, executive vice-president, 
and Charles Bishop, general coun- 
sel, both of Washington, D. C. 


Baker | 
(used cars), Detroit; A. M. Hussey | 


Los | 


Not the least of these) 





Birmingham; | 
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about the same as six months ago 
but the number of dealers coming 
here from other sections for used 
car purchases has dwindled, he 
said. 

Another factor in the East-West 
traffic has been the increasing re- 
luctance on the part of major new 
car dealers here to part with their 
| used car inventories for resale in 
other areas. Many of these dealers 
earlier in the year began cutting 
down on the wholesaling practice, 
| fearing that the continued drain- 
age of large numbers of used cars 
out of this area would cause a 
used car shortage here and de- 
a their service business poten- 
| tial, 









Bury Urges 
Dealers to Buy 
Used Cars 


| PHILADELPHIA.—Local dealers 
|were advised at a meeting of the 
















































































































Discussing reports that because 


| only “extra clean used cars,” Mar- 
tin Bury, PATA president, said 
| that “it is smarter to buy used cars 
now than it was to buy new cars 
in 1942,” 

“Cars are scarce and are be- 
coming scarcer,” he continued. “All 
|cars will probably be rationed be- 
|fore this war is over. Rationed 
commodities are scarce commodi- 


|demand. Stock as many used cars 
as you can buy at reasonable 
| prices. You’ll cash in later. 

|_ “And don’t overlook this fact: 
| Price ceilings will hurt you more 
jon extra clean cars purchased at 
|high prices than they will on the 
|less desirable cars which can be 
| purchased at low prices.” 


‘Dodge Promotes 
Van Nortwick 


DETROIT.—Promotion of Loren 
F. VanNortwick to director of 


| has just been announced by F. H. 
| Akers, vice-president and director 
| of ‘Sales. VanNortwick’s previous 
| assignment was that of Detroit and 
| ee regional manager. He is 
| Succeeded in that post by Louis 
| J. Quellette, who, since October, 
| 1942, has been on special assign- 
ment. 

VanNortwick will work directl 
with J. W. Hutchins, assistant gen- 
eral sales manager of Dodge, and 
“will spend the greater portion of 
his time in the field, assisting in 
the development of our dealer or- 
ganization,” Akers’ announcement 
stated. 

Both appointees were born and 
educated in Detroit. VanNortwick 
has been associated with the auto- 
mobile business since 1919 and 
started with Dodge in 1924. Ouel- 
ae has been with Dodge since 

17. 


Set Committee 


On Resolutions 


DETROIT.—The following have 
been named to the _ resolutions 
committee for the National Auto- 
mobile Dealers Assn. convention 
Jan. 25-26 in Detroit: 

R. L. lLedterman, chairman, 
Tulsa, Okla.; Emmett S. Newton, 
Chattanooga, Tenn.; Charles C. 
Freed, Salt Lake City; E. G. Fitz- 
Henry, Worcester, Mass., and H. 
W. Mack, Topeka, Kans. 

All resolutions should be _ pre- 
sented to the chairman of this 
committee before convention time, 
They may be mailed to Ledterman, 
1018 S. Boston, Tulsa. 


Returns to Dealership 

LOUISVILLE.—T. C. Collins, for- 
merly general manager of Summers, 
Herrmann Co. (Ford) here, has re- 
signed as supervising investigator for 
the OPA at Lexington, Ky., and will 
return to Louisville to take over his 
old job, according to Turner Summers, ' 
president. 
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Profits at $4,115,550... 
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Nash Postwar Studies 
Revealed by Mason 


DETROIT. — Although  deter- 
mined to dedicate its entire efforts 
to the winning of the war, Nash- 
Kelvinator revealed last week that 
“we have not overlooked our 
Obligation in planning for the 
postwar period.” 

In a statement based on the an- 
nual report to stockholders, G. W. 
Mason, corporation president, said: 

“To this end, our executives 

are devoting much thought to 

the factors which will influence 
the design trend, manufacturing 


All-Purpose 
Gas Developed 
For the Army 


WASHINGTON.— Development of 
an all-purpose gasoline, designed 
to meet the year-around combat 
requirements of all Army ground 
ferces vehicles from %-ton trucks 
to tanks, has been completed by 
the fuels and lubricants division, 
office of the quartermaster general, 
in close cooperation with the ord- 
nance department and the oil and 
automotive industris. 

The new specifications, according 
to the War Department, insure 
maximum efficiency of operation 
regardless of temperatures (other 
than Arctic) and eliminates the 
necessity of differentiating between 
summer and winter grades. In ad- 
dition, much greater stability is 
provided, thus’ permitting  pro- 
longed storage in either tanks or 
small containers without forma- 
tion of gum, which might cause 
sticking valves and fuel system 
deposits. 

Known as U. S. Army Specifica- 
tion 2-103B, the new regulation 
standardizes all-purpose 80 octane 
motor fuel as the single standard 
combat gasoline for all Army ve- 
hicles where temperatures are ex- 
pected to range from zero to ex- 
treme heat. Slightly different re- 
quirements are specified for the 
fuel that may be required for op- 
erations in extremely cold tempera- 
tures. This grade will be referred 
to as Arctic. 

Requirements for the new fuel 
were developed from recommenda- 
tions received from the coordinat- 
ing research council, war advisory 
committee, and from test data ob- 
tained from theaters of operations, 
Army installations, desert proving 
grounds and industrial organiza- 
tions, plus winter tests both in this 
country and in Canada. 

Meanwhile, appointment of Lieut. 

ol. E. V. Foran as chief of the 
technical and planning branch, 
fuels and lubricants division, was 
announced by the War Depart- 
ment. Col. Foran succeeds Col. E. 
W. Berlin, who has been given 
another assignment. 


SPECIAL 


inspection. 


prices. 


future sales. 


ST 


Write, giving model, 
mileage of cars you require. 
promptly, furnishing detailed descriptions and 


processes, distribution methods 
and sales possibilities of the 
future. 

“Without taking any necessary 
effort away from our responsibili- 
ties in connection with the war- 
production program, we are plan- 
ning and projecting so that at the 
proper time the company will be 
in a position to swing back to the 
manufacture of civilian products 
with a minimum loss of time. 

“This program, we hope, will 
enable us to reconvert with the 
least possible dislocation of labor 
and with a minimum of temporary 
unemployment.” 

Mason’s statement revealed 
that Nash-Kelvinator’s profit for 
the fiscal year ended Sept. 30, 
1948, after provision for taxes, 
depreciation and reserves, was 
$4,115,550. 

This compares with a net for the 
previous twelve-month period of 
$3,828,355, and is equivalent to 96 
cents a share on 4,291,188 out- 
standing’ shares. Profit before 
taxes was $10,327,203, almost $3,000,- 
000 more than in 1942, but an in- 
crease in the income taxe item of 
$2,600,000 resulted in a net profit 
increase over the previous year of 
$286,000. Taxes for 1943 totaled 
$6,211,653. 

Production in terms of dollar 
volume was $184,936,361 for the 
year, greatest in Nash-Kelvinator 
history, and approximately $63,000,- 
000 more than the 1941 previous high 
of $122,000,000. If war material 
production continues at the rate 
which prevailed toward the end of 
the year, according to Mason, 
dollar volume of business for the 
next twelve-month period should 
be approximately $350,000,000 as 
quantity output on all of the com- 
pany’s major war contracts ap- 
proaches maximum. 

The company reached its maxi- 
mum propeller production schedule 
60 days ago, and top output of 
aircraft engines will be reached 
sometime in 1944. Mass production 
of helicopters is scheduled for 
sometime during the coming year. 

According to Mason’s state- 
ment, renegotiation proceedings 
under the war profits control act 
for the year ended Sept. 30, 1942, 
were completed recently and no 
refund of profits was required. 

Proceedings for the 1943 fiscal 
year just ended have not been 
completed and no estimate of the 
amount which may be refundable, 
if any, can be determined at this 
time. However, profits on war con- 
tracts for the year are considered 
by the company not to be excessive 
and no provision for refund is be- 
lieved to be required. 

Directors of the corporation at 
a meeting Dec. 1 voted a dividend 
of 12% cents per share on out- 
standing capital stock, payable 
Dec. 28 to stock of record at the 
close of business on Dec. 11. 


NOTICE! 


NEW and USED CAR DEALERS 


Eastern Wholesale Used Car Dealer advertising 
widely and maintaining a staff of buyers will 
now ship cars direct to you. These cars are 
bought daily from private owners, after careful 


and approximate 
We will reply 


year, 


Once you have used our service, you will depend 
upon us to keep you supplied with cars for your 


WRITE TO: 
BOX 531, THE AUTOMOTIVE NEWS 
5229 Cass Avenue, Detroit 2, Michigan 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged 
Maine to California. Low rates: TEN CENTS (10¢) 


in all 


branches of the 
PER WORD for one insertion or 25¢ per word 


automotive industry from 


for 3 insertions. Cash in advance. Count initials and groups of numbers as one word. Ads may be 
signed with your name and address at regular rates, but where replies are sent to “Box No. 
Care Automotive News, Detroit” these words are FREE, and replies are forwarded, unopened, day 


received. Display Ads: 
WANT AD DEPT., 


HELP WANTED 


SERVICE MANAGER—Large Chevrolet 
Dealer in Central Michigan has opening 
for experienced Chevrolet Service Man- 
ager. Man employed must be able to 
take complete charge of Service Depart- 
ment. In your reply state your age, 
experience, compensation desired. Excel- 
lent opportunity for permanent position 
now, and for postwar it is limitless, at 
income determined by results. Address 
Box 514, c/o Automotive News, Detroit. 


EXPERIENCED CHEVROLET PARTS 
MANAGER for large Chevrolet dealer 
located in wonderful Wyoming city. Ap- 
Pplicant must be thoroughly competent 
and capable of managing and merchan- 
dising an excellent parts business. Top 
salary and bonus. Box 526, c/o Auto- 
motive News, Detroit 2. 


POSITION WANTED 


EXECUTIVE 


ENGINEERING MFG. AND SALES 
desires to become connected 
with small firm in south or 
west who are in need of new 
products and a postwar pro- 
gram. Will also consider 
manufacturers agency. Box 
523, c/o Automotive News, 
Detroit 2. 


NEW CARS WANTED 


WILL BUY any number new (Ford, 
Lincoln and Mercury cars and Ford 
trucks—all models. Wire or write 
STEEL CITY MOTORS, INC., 3131 
Forbes S8t., Pittsburgh, Penna. (May- 
flower 8844), Ford Dealer. 


WILL PAY FULL CEILING PRICE for 
any number in car load lots of Plym- 
outh, Dodge, DeSoto and Chrysler cars, 
and will consider other makes. ROGERS 
MOTOR COMPANY, Tulsa, Oklahoma. 


DEALERSHIP WANTED 


WANT BIG DEALERSHIP retail or retail 
and wholesale, West preferred. Have 
my full time, my 25 years experience as 
dealer and up to $200,000 cash to invest. 
Box 525, c/o Automotive News, Detroit. 


CASH FOR DEALERSHIP including 
buildings, Pennsylvania location prefer- 
red, other states considered. New car 
potential 200 or more. All replies confi- 
dential. F. R. Lang, 751 N.E. 72nd 
Terrace, Miami 38, Florida. 


EQUIPMENT WANTED 


NEED LARGE QUANTITY LYONS LUP- 
TON steel bins complete. Also steel 
counters. Mail description and prices. 
Howard Motors, 2100 Canal Street, New 
Orleans, Louisiana. 


TRAILERS WANTED 


WANTED: To buy four car convoy pre- 
ferably equipped with Dodge Tractor. 
Welborn Motor Company, Anderson, 8. C. 


TRAILERS FOR SALE 


92 NEW KINGHAM TRAILERS. Lengths 
14 to 30’. Vans, Chassis, Flats, Semis, 
4-Wheelers, Tandems. Immediate de- 
livery on PD321. MIDDLEKAUFF, 
INC., Toledo, Ohio. 


$7 per inch, per insertion. 
AUTOMOTIVE NEWS, 


USED CARS FOR SALE | 


| 75 TO 100 CARS ON HAND at all times. 


New arrivals daily. 
1010 Market Street, 


= 


BUICK, CADILLAC, 1941-7 passenger Im-| 
perials and Sedan. Cadillac 1940 7 
passenger Sedan. Exceptional low mile- 
age. Original owner cars. F-E-L-Z, 
1132 Diversey Blvd., Chicago. 


No mailing list. 
Dinow Auto Sales, 
Youngstown, Ohio. 


New York’s Oldest Automobile Whole- 
saler (Established 1921) known from 
Coast to Coast—Large selection of 1937 
to 1942 cars at all times—our Trans- 
portation Department handles all ship- 
ping details—- Large Volume Low 
Prices. Telephone—Write—or Visit our 
Showrooms. 


MURPHY MOTOR SALES INC. 
237-239 WEST 55 STREET 
NEW YORK CITY 
Columbus 5-2121 
1 door west of Broadway 


’41 CHEVROLET SPORT SEDAN, clean— 
heater, radio. ‘42 Nash 600 Victoria, 
conditioned air, $1,145.00 each. Also 
4263 Nash Ambassador Coupe, Brougham 
cruising gear, conditioned air, radio, 
$1,495.00. All good rubber. Box 530, 
c/o Automotive News, Detroit 2. 


WE HAVE FOR WHOLESALE: An un- 
usually fine group of desirable, late 
model cars. We invite your inspection. 
JACOB-BROS., 245 N. Broad St., Phila- 
delphia, Penna. 


Good, clean, used cars for sale 
wholesale. We can supply what 
you want. BLANTON DUNN, 
INC. ADMIRAL WILSON 
BLVD., CAMDEN, N. J. 


ATTENTION USED CAR BUYERS—Con- 
necticut’s largest automobile dealer offers 
at wholesale 150 low mileage, clean 
used cars 1936-42. All makes, all models 
and types. Shipping to South and West 
daily. Buy direct and avoid middleman 
profits. CAPITOL MOTORS, INC., 
Dodge & Plymouth Distributors, 368 
Main St., Hartford, Conn. 


Cord Supercharger 


Four Door custom built sedan, Beverley 
body, radio and heater. Five slightly used 
white side wall 750x16 tires, true mileage 
44836. Will sell or trade. Box 422, c/o 
Automotive News, Detroit 2. 


300 USED CARS—’37 to ’42. All Makes 
ALWAYS carried in stock. We can 
supply what you want Pronto! Ship- 
ments made every day to dealers all 
over the country. Call or write Mr. 
Swiney, STerling 6711 or Hiland 3400, 

CHEVROLET, 7244 Man- 
chester, ST. LOUIS, MO. 


USED CARS WANTED 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transports in Utah, Idaho and Colo- 
rado. Phone Mr. Austin at Graceland 
6326, Chicago or Airmail lists and prices 
to Jesse M. Chase, 814 Diversey Park- 
way, Chicago, or Box 1552, Pocatello, 
Idaho. 


5229 CASS AVE., 


DETROIT 2, MICH. 


WANTED; 1937 GRAHAM 6 Supercharger 
motor cylinder head, new or used. Alling 
& Miles, 82 Stone St., Rochester, N. Y. 


dash for 1936 Nash Amb. Six. Follestad- 
Nash, Inc., Everett, Washington. 


PARTS FOR SALE 


1942 CHEVROLET FOUR DOOR sedan 
body. Practically new but needs some 
body repairs. Price, $225 as is. Box 
529, c/o Automotive News, Detroit 2. 


TRUCES FOR SALE 


NEW FORD 1% TON, yard and one-half 


dump body trucks. Some have gov- 
ernors, pintle and tow hooks, etc. Most 
are equipped with 700 x 20 8-ply duals. 
STEUART MOTOR COMPANY, 6th and 


New York Avenue, Washington 1, D. C. 


TRUCK EQUIPMENT 


FOR SALE, THREE FORD 1942 134” 
W.B. stake bodies, $75 each, F.O.B., 
Cedar Rapids, Iowa. Box 527, c/o 
Automotive News, Detroit 2. 


EQUIPMENT FOR SALE 
HIGH PRESSURE JENNY CAR WASHER 
and steam cleaner. Portable. Just over- 


hauled. Box 515, c/o Automotive News, 
Detroit 2. 


MISCELLANEOUS 


PNEUMATIC TIRES ON STEEL PAVING 
(railway): 


vate rights of way. 
Automotive News, Detroit. 


1941 HARLEY DAVIDSON SERVACAR 
low mileage, in perfect shape, and also 


1937 Servacar. Box 521, c/o Automo- 
tive News, Detroit 2. 


all makes, all 
i c/o Automotive News, 
Detroit 2. 


STATION WAGONS 


—MERCURYS. MONART MOTORS 
COMPANY, MILWAUKEE, WISCONSIN. 


NEW OR NEARLY NEW station wagon 
body that will fit 42 Buick Super frame. 
FIFTH AVENUE MOTORS, INC., 
Gary, Indiana. 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 

Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 
FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 


ee ee ee ee ne ee OO ee ew wey 


Kindly insert the following 


word Want Advertisement, under proper heading in the next 


(1) or (3) editions of AuTomotTivs Nsws, for which find enclosed $ 


of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
replies are sent in care of Automotive News.) 


tions. 


Address 


(No eharge for Box Number address when 


posecistaseesin Wi paannanteinimaniieintinianesssasnsensasensantestanntn 


AUTOMOTIVE NEWS, 5229 Cass Ave. Detroit, Mich. 


» Which is figured at the rate 


| 
1943 | 
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Ohio Dealers Cheered... 








U.C. Ceiling 


Unlikely, 


Murray Confident 


COLUMBUS. — Expressing belief 


that the Senate Small Business 
committee had been able to “per- 


suade Mr. Bowles (OPA chief) not 
to extend ceiling prices on used 


ears,” Senator James E. Murray, 
chairman of that committee as well 
as the Senate Military Affairs sub- 
committee on contract termination 
brought to the nearly 500 Ohio 
automotive dealers in convention 
here last week a note of optimism. 

Senator Murray paid the auto- 
motive dealers of America a fine 
compliment when he said “you 
have risen to your responsibilities 
during the war, and by your in- 
dustry and good judgment, you 
helped to keep your heads above 
water.” He also warned that “we 
can expect a new balance of forces 
between the automobile, the rail- 
road, the airplane, and the truck 
and water borne transport in the 
immediate postwar period.” 

Charles W. Bishop, general 
counsel of NADA, also speaking 
at the Tuesday afternoon session 
of the Ohio-Automobile Dealers 
Assn.’s wartime conference sub- 
stantiated the fact that a price 
ceiling on used cars did not seem 
to be imminent. 

“Under the present thinking in 
OPA,” he said, “If a price ceiling 
should come it will be accompanied 
by rationing. Top officials in OPA 
are thoroughly convinced that they 
don’t want any part of a rationing 
such as the chaotic and disastrous 
regulation that used truck ceilings 
turned out to be. 

Bishop also intimiated that an 
amendment to Price Schedule 85 
on 1942 used cars was coming 
through OPA, which would limit 
the increment that dealers could 
charge on these cars to the actual 
increment that had been originally 
paid by the first owner, plus the 
increment earned by the dealer 
for the actual time he had the car 
in his possession. 

George K. Hinshaw, vice-presi- 
dent of production, foreign opera- 
tions, Goodyear Tire and Rubber 





Indiana Dealers 
Warn Drivers 


To Conserve 


INDIANAPOLIS. — Fearful that 
the nation’s private motor trans- 
portation system will reach a 
breaking point after the war be- 
cause of insufficient number of 
replacement units, the board of 
directors of the Automobile Deal- 
ers’ Assn. of Indiana, Inc., last 
week warned owners of passenger 
ears to conserve them whenever 
possible. 

Frederick M. Sutter, of Colum- 
bus, president, presided at the 
meeting. 

After the war, however, the as- 
sociation expects that the industry 
will employ an ever increasing 
number of workers to recondition 
the nation’s passenger cars which 
today average six years in age. 

The directors said that while 
they foresee no sudden redesign- 
ing, postwar automobiles are ex- 
pected to be better because of ex- 
periments in metals brought about 
by the war. 


Nelson Returns 


To Ford Post 


DES MOINES, Ia.—G. F. Nelson, 
who served as manager of the Des 
Moines branch of the Ford Motor 
Co. for 10 years, returned to that 
position last week. He has been 
manager of the Ford Milwaukee 
branch plant since May, 1941. 

J. H. McDonald, assistant man- 
ager of the Des Moines branch, 
has been acting manager since that 
time. Other members of the Office 
personnel are M. W. Bryson, serv- 
ice supervisor, and Henry Stoko, 
general office supervisor. 

The Des Moines office supervises 
+be activities of Ford dealers in 
81 Iowa counties. Auto parts, for- 
merly at the Des Moines plant, 
were removed to the Chicago 
branch, which now serves the Iowa 
dealers. 


Co., 





























































are taken care of properly, 


ber tires. 


program, 


tion 


peak production. 


Jack Weed, service editor of 
Automotive News, brought to 
the dealers a picture of the pres- 
ent critical parts situation, stat- 
ing that, due to the failure of 
giving 1942-1948 replacement 
parts programs sufficiently high 
priority rating to command fa- 
cilities for the fabrication of the 
raw materials allocated, factory 
and distributor shelves are nearly 
bare of many functional items 
and that it would take at least 
six months of careful conserva- 
tion to get replacement parts 
stocks back to the point where 
we could feel safe. 


Weed also warned that 


ness in the 


ume. 


the personal representative 


of Chevrolet, put on an acrobatic 


doing a sales educational job in 
their organizations today, to pre- 
pare for the actual selling period 
to come. He pointed out graphic- 
ally in his showmanly style that 
right now thousands of people are 
making lists of the firms that they 
will not do business with after the 
war, due to the treatment they 
are receiving today. He pointed 
out that a little courtesy and kind 
treatment to customers now, when 
these people are being kicked 
around, will pay tremendous divi- 
dends in the days when things 
return to near normal and the 
dealers have cars to sell. 


500 Are Expected 
At CATA Parley 


CHICAGO. — Based on advance 
reservations, a turnout of 500 deal- 
ers and their key men from this 
area is expected at the dinner 
meeting at the Stevens hotel Dec. 
9 under auspices of the Chicago 
Automobile Trade Assn. 

Paul B. Smithson, president of 
CATA, announced that Seymour 
M. Lewis, general counsel of the 
association, has been added to the 
list of speakers, which includes 
also Ray Chamberlain, executive 
vice-president of the National 
Automobile Dealers Assn., and 
James Dalton, editor of Motor. 


Banquet and Party Set 


For PATA Meeting 

PHILADELPHIA. — The annual 
meeting of the Philadelphia Auto- 
mobile Trade Assn. for election of 
officers and the transaction of other 
important business, postponed un- 
til Dec. 20, will be preceded by a 
banquet in the Ritz Carlton hotel, 
and will be followed by a party for 
members and guests. 

The committee in charge of the 
program includes Jack Bradley, 
Ed Ronan, John Crisconi, A. A. 
Martin, Al Wenzel and Joe Lowen- 
thal. 


said that lack of facilities 
would materially lessen the num- 
ber of car tires that would be pro- 
duced this year against expecta- 
tions. He also emphasized that un- 
less the tires that are produced 
we 
could only expect about one-half 
the life from them that we are 
getting from pre-war natural rub- 


He also made a plea for the con- 
tinuance of the synthetic rubber 
stating that, unless we 
do keep our plants ready for ac- 
in the postwar period, the 
English and Dutch combination 
may again see fit to drive the price 
of raw rubber to $1.50 per pound, 
as they did following the last war. 
He pointed out that while it takes 
seven years to “fire” a plantation, 
it takes only 30 days to “fire up” 
a factory and have it ready for 


car 
dealers faces greater and stiffer 
competition for the repair busi- 
immediate postwar 
period than they have ever faced 
before in the industry, and that 
dealers must start now to plan for 
new buildings and new methods of 
handling service work if they hope 
to keep their present service vol- 


William G. “Pepper Bill” Power, 
of 
William H. Holler, sales manager 


“pep” talk on the need for dealers 
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Jeeps On Sale 


Chicago Wrecker Gets 
16 Army Vehicles 


CHICAGO. — Sixteen Jeeps, 
said to be “unserviceable” for 
military use, chiefly because 
certain electrical or other parts 
were missing, have been sold by 
the Army to the Berg Truck 
Parts Co., 1608 S. Wabash Ave., 
located in the auto wreckers’ 
district of this city. 

Berg Truck Parts Co. is 
headed by Simon Berg, who 
was out of the city, but it was 
stated at his establishment that 
he has open bids at various 
Army camps and bought the 16 
Jeeps in question from one of 
them. Just which camp sold 
the vehicles could not be 
learned. 

Berg has adopted the patriotic 
technique in disposing of the 
cars by announcing that in ad- 
dition to paying the purchase 
price set by him for the various 
vehicles, buyers must invest in 
$1,000 or more worth of War 
Bonds. 

Replacements for some of the 
missing parts have been made, 
it was asserted, and two of the 
vehicles are now in running 
condition. No trouble is antici- 
pated in getting the others 
operating. 

It was reported that one of 
the Jeeps has been sold to an 
iron mine owner, another to a 
rancher, and that farmers are 
considered the best outlets for 
the vehicles. Inquiries were 
said to be coming in rapidly. 


$75,000 Fire Hits 


Louisville Dealer 


LOUISVILLE, Ky.—Fire at the 
St. Matthews Motor Co., near here, 
caused loss estimated at $75,000 by 
Turner A. Summers, president, who 
is also president of the Summers 
Herrmann Co. (Ford). Summers 
also heads the Kentucky Autome- 
bile Dealers Assn. 

Summers estimated the loss at 
$30,000 to building and $45,000 to 
stock and cars, 17 cars having been 
burned, and eight damaged. 

William Bullard, shop foreman, 
reported that the fire started from 
an extension light that short cir- 
euited and set fire to a car. 






































War Bonds and Stamps— 


Buy 
crush the Axis. 


30 Dealer Rep resentatives stents Gee Gone a 


To Aid OPA as Consultants 


WASHINGTON. — Thirty volun- 
teer industry consultants repre- 
senting automobile dealers and 
associations throughout the coun- 
try have been appointed by the 
automobile rationing branch to 
work with it on problems involved 
in rationing automobiles, it has 
been announced by the Office of 
Price Administration. 

The advice of these men, based 
on their intimate and current 
knowledge of the retail automo- 
bile business is expected to be 
invaluable to the branch in iron- 
ing out rationing problems, OPA 
said. As a result of their help 
OPA can keep fully informed 
regarding the automobile buying 
habits of the public, the problems 
of the industry during the war 
and the current automobile needs 
of essential users. 

The 30 consultants represent car 
dealers and dealer associations. 
Twenty of them are new or used 
car dealers from all sections of the 
country, eight are officials of state 
and local dealers associations, and 
two represent the National Auto- 
mobile Dealers Assn. 

The consultants are to serve 
without compensation and_ will 
work with the automobile ration- 
ing branch on an individual basis. 

The following were appointed: 

Dealer consultants—Fred Ord- 
way (Hudson), Henley-Kimball Co., 
Boston; Frank Diver (Packard- 
Studebaker), Packard Motor Co., 
Wilmington, Del.; D. E. Wagstaff 
(DeSoto-Plymouth), Atlanta; Wil- 
liam Reagan (Chrysler-Plymouth), 
Chicago; John Rechtin (Ford), 
Decatur, Ill.; Roland Record 











DIGEST EDITION 


New OPA Regulation to Hit 
Out-of-Town Car Dealers 


NEW YORK.—Already declining 
under the weight of existing regu- 
latory red tape and a growing re- 
luctance by owners to part with 
their vehicles, wholesaling of used 
cars from East to West will be 
further impeded unless OPA re- 
scinds a new regulation requiring 
the seller of a used car to turn in 
his gasoline ration book. 


Under the new _ regulation, 
scheduled to go into effect Jan. 1, 
the purchaser of a used car 
would be unable to obtain gaso- | 
line ration coupons for its use 
unless able to produce a slip 
showing that the former owner 































about the same as six months ago 
but the number of dealers coming 
here from other sections for used 
car purchases has dwindled, he 
said. 

Another factor in the East-West 
traffic has been the increasing re- 
luctance on the part of major new 
car dealers here to part with their 
/used car inventories for resale in 
other areas. Many of these dealers 
earlier in the year began cutting 
down on the wholesaling practice, 
fearing that the continued drain- 
age of large numbers of used cars 
out of this area would cause a 
used car shortage here and de- 
turned in his ration book. crease their service business poten- 


Added to the present woes of | tal. 


the East-West used car wholesal- | 
ing traffic, this new regulation will Bury Ur ges 
Dealers to Buy 


create serious problems for those 
Used Cars 


engaged in the trade, according to 
Doc Greiner, who buys used cars| 
here for resale in Ohio and else-| 
where. 
Greiner points out that the East- | 
West traders will be unable to| PHILADELPHIA.—Local dealers 
purchase a used car from a motor-| Were advised at a meeting of the 
ist here without the slip since such| Philadelphia Automobile Trade 
a car would not be marketable| Assn. to stock as many used cars 
elsewhere. Some motorists have|@S they can buy at reasonable 
had their cars in dead storage and,| Prices. — 
thus, can’t produce such a slip, he| Discussing reports that because 
complains, while others will neglect | Of fear of imminent price ceilings, 
dealer buying of used cars has 
slowed up, and that dealers are 
/heavily stocked and are buying 
only “extra clean used cars,” Mar- 
|tin Bury, PATA president, said 
that “it is smarter to buy used cars 


to get the slip before presenting 
their cars for sale. In the latter 

/now than it was to buy new cars 
in 1942.” 


instances, the transactions will be 
“Cars are scarce and are be- 


delayed and possibly lost. 
coming scarcer,” he continued. “All 


Besides being confronted with 
the complications of this new regu- 

cars will probably be rationed be 
fore this war is over. Rationed 


lation, buyers in the East-West 
commodities are scarce commodi- 






























































































































the last six months, Greiner said, 
despite the same amount of adver- 
tising by buyers. 

The number of resident buyers 
here in the East-West traffic ~ 


movement have been facing 
mounting problems from other 
quarters. Not the least of these} 
is the matter of shipping their} 
used cars after they buy them. 
ce P. some time ago |~ 
quae = gasoline aadheninns ties and, therefore, are in greatest 
regulations to prevent the driv- demand. Stock as many used cars 
ing of the used cars from here | 28. you can buy at reasonable 
to all parts of the country under | prices. You'll cash in later. 
their own power, truck transpor- “And don’t overlook this fact: 
tation has been generally used. | Price ceilings will hurt you more 
The task of finding available |0" extra clean cars purchased at 
trucks for the hauling job is be- | high prices than they will on the 
coming increasingly difficult, |!¢ss desirable cars which can be 
however, according to Greiner. | purchased at low prices.” 
Meanwhile, the number of mo-| D a 
torists here desiring to sell their| odge P romotes 
cars has dropped off 70 percent in| V N t 2 k 
an Ortwic 
DETROIT.—Promotion of Loren 
F. VanNortwick to director of 
territory development for Dodge 
has just been announced by F. H. 
| Akers, vice-president and director 
of sales. 





succeeded in that post by Louis 
|J. Quellette, who, since October, 
| ae, has been on special assign- 
(Dodge-Plymouth), Jackson Mo-! ment. 

tors, Inc., Kansas City; John Fleck | VanNortwick will work directl 
(Buick - Pontiac - Oldsmobile), Bis-| With J. W. Hutchins, assistant gen- 
marck, N. D.; I. W. Walls (Pon-| eral sales manager of Dodge, and 


| Cincinnati regional manager. He is 





tiac), City Pontiac Co. Dallas,! “will spend the greater portion of 
Tex.: William Ryan (Cadillac),| his time in the field, assisting in 
Northwest Cadillac Co., Seattle;|the development of our dealer or- 
George Wallace (Studebaker),| Sanization,” Akers’ announcement 
Portland, Ore.; Glenn Smallcomb| Stated. 

(Chevrolet), Burlingame, Calif.;| Both appointees were born and 
Spencer Honig (Nash), Nash Cali-| educated in Detroit. VanNortwick 
fornia Co., Los Angeles; L. F. has been associated with the auto- 


Jacod (used cars), New York; Wil- mobile business since 1919 and 
liam Shore (used cars), Philadel-| Started with Dodge in 1924. QOuel- 
phia; P. D. Foster (used cars), | lette has been with Dodge since 
Birmingham, Ala.; Bert Baker| 1917. 
(used cars), Detroit; A. M. Hussey | 


(used cars), H & S Motors, New| Set Committee 


Orleans; Liston Zander esd 
‘On Resolutions 


cars), San Antonio; George H. 
Evans (used cars), Denver; and} 
Los|, DETROIT.—The following have 
resolutions 


Frank Taylor (used cars), 
| been named to the 


Angeles. : 
| committee for the National Auto- 


State and local association con-'| c 
sultants—W. A. Williamson, vice-|™obile Dealers Assn. convention 
| Jan. 25-26 in Detroit: 


present and _ general manager, 
R. L. lLedterman, chairman, 


Texas Automotive Dealers, San 
Tulsa, Okla.; Emmett S. Newton, 


Antonio; R. Earl Burrows, man- 
ager, Cleveland Automotive Trade;| Chattanooga, Tenn.; Charles C, 
Freed, Salt Lake City; E. G. Fitz- 


Burt Roberts, secretary, Los An- 
geles Motor Car Dealers; Edward| Henry, Worcester, Mass. and H. 
W. Mack, Topeka, Kans. 


Cleary, general manager, Chicago ] 
Automobile Trade; Claude Klugh,| All resolutions should be pre- 


manager, Pennsylvania Automo- sented to the chairman of this 
tive, Harrisburg; J. A. Schlecht,| committee before convention time. 
secretary, Missouri Auto Dealers,| They may be mailed to Ledterman, 


St. Louis; C. E. Anderson, execu-'| 1018 S. Boston, Tulsa. 


tive secretary, Automobile Dealers 
of Alabama, Inc., Birmingham; 
Tom Braden, secretary, Colorado 
Motor Car Dealers, Denver. 

NADA consultants—Ray Cham- 
berlain, executive vice-president, 
and Charles Bishop, general coun- 
sel, both of Washington, D. C. 





Returns to Dealership 


LOUISVILLE.—T. C. Collins, for- 
merly general manager of Summers 
Herrmann Co. (Ford) here, has re- 
signed as supervising investigator for 
the OPA at Lexington, Ky., and will 
return to Louisville to take over his 
old job, according to Turner Summers, 
president. 4 



















DIGEST EDITION 
Profits at $4,115,550... 



























DETROIT. — Although  deter- 
mined to dedicate its entire efforts 
to the winning of the war, Nash- 
Kelvinator revealed last week that 
“we have not overlooked our 
Obligation in planning for the 
postwar period.” 

In a statement based on the an- 
nual report to stockholders, G. W. 
Mason, corporation president, said: 

“To this end, our executives 
are devoting much thought to 
the factors which will influence 
the design trend, manufacturing 


All-Purpose 
Gas Developed 
For the Army 


WASHINGTON.—Development of 
an all-purpose gasoline, designed 
to meet the year-around combat 
requirements of all Army ground 
forces vehicles from %-ton trucks 
to tanks, has been completed by 
the fuels and lubricants division, 
office of the quartermaster general, 
in close cooperation with the ord- 
nance department and the oil and 
automotive industris. 

The new specifications, according 
to the War Department, insure 
maximum efficiency of operation 
regardless of temperatures (other 
than Arctic) and eliminates the 
necessity of differentiating between 
summer and winter grades. In ad- 
dition, much greater stability is 
provided, thus permitting pro- 
longed storage in either tanks or 
small containers without forma- 
tion of gum, which might cause 
sticking valves and fuel system 
deposits. 

Known as U. S. Army Specifica- 
tion 2-103B, the new regulation 
standardizes all-purpose 80 octane 
motor fuel as the single standard 
combat gasoline for all Army ve- 
hicles where temperatures are ex- 
pected to range from zero to ex- 
treme heat. Slightly different re- 
quirements are specified for the 
fuel that may be required for op- 
erations in extremely cold tempera- 
tures. This grade will be referred 
to as Arctic. 

Requirements for the new fuel 
were developed from recommenda- 
tions received from the coordinat- 
ing research council, war advisory 
committee, and from test data ob- 
tained from theaters of operations, 
Army installations, desert proving 
grounds and industrial organiza- 
tions, plus winter tests both in this 
country and in Canada. 
Meanwhile, appointment of Lieut. 
ol. E. V. Foran as chief of the 
technical and planning branch, 
fuels and lubricants division, was 
announced by the War Depart- 
ment. Col. Foran succeeds Col. E. 
W. Berlin, who has been given 
another assignment. 
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NEW and USED CAR DEALERS 


Eastern Wholesale Used Car Dealer advertising 
widely and maintaining a staff of buyers will 
now ship cars direct to you. These cars are 
bought daily from private owners, after careful 


Write, giving model, 
mileage of cars you require. 
promptly, furnishing detailed descriptions and 


Once you have used our service, you will depend 
upon us to keep you supplied with cars for your 


WRITE TO: 
BOX 531, THE AUTOMOTIVE NEWS 


5229 Cass Avenue, Detroit 2, Michigan 


AUTOMOTIVE NEWS, DECEMBER 6, 1943 


Nash Postwar Studies 
Revealed by Mason 


processes, distribution methods 
and sales possibilities of the 
future. 

“Without taking any necessary 
effort away from our responsibili- 
ties in connection with the war- 
production program, we are plan- 
ning and projecting so that at the 
proper time the company will be 
in a position to swing back to the 
manufacture of civilian products 
with a minimum loss of time. 

“This program, we hope, will 
enable us to reconvert with the 
least possible dislocation of labor 
and with a minimum of temporary 
unemployment.” 

Mason’s statement revealed 
that Nash-Kelvinator’s profit for 
the fiscal year ended Sept. 30, 
1948, after provision for taxes, 
depreciation and reserves, was 
$4,115,550. 

This compares with a net for the 
previous twelve-month period of 
$3,828,355, and is equivalent to 96 
cents a share on 4,291,188 out- 
standing’ shares. Profit before 
taxes was $10,327,203, almost $3,000,- 
000 more than in 1942, but an in- 
crease in the income taxe item of 
$2,600,000 resulted in a net profit 
increase over the previous year of 
$286,000. Taxes for 1943 totaled 
$6,211,653. 

Production in terms of dollar 
volume was $184,936,361 for the 
year, greatest in Nash-Kelvinator 
history, and approximately $63,000,- 
000 more than the 1941 previous high 
of $122,000,000. If war material 
production continues at the rate 
which prevailed toward the end of 
the year, according to Mason, 
dollar volume of business for the 
next twelve-month period should 
be approximately $350,000,000 as 
quantity output on all of the com- 
pany’s major war contracts ap- 
proaches maximum. 

The company reached its maxi- 
mum propeller production schedule 
60 days ago, and top output of 
aircraft engines will be reached 
sometime in 1944. Mass production 
of helicopters is scheduled for 
sometime during the coming year. 

According to Mason’s state- 
ment, renegotiation proceedings 
under the war profits control act 
for the year ended Sept. 30, 1942, 
were completed recently and no 
refund of profits was required. 

Proceedings for the 1943 fiscal 
year just ended have not’ been 
completed and no estimate of the 
amount which may be refundable, 
if any, can be determined at this 
time. However, profits on war con- 
tracts for the year are considered 
by the company not to be excessive 
and no provision for refund is be- 
lieved to be required. 

Directors of the corporation at 
a meeting Dec. 1 voted a dividend 
of 12% cents per share on out- 
standing capital stock, payable 
Dec. 28 to stock of record at the 
close of business on Dec. 11. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged 
Maine to California. Low rates: TEN CENTS (10¢) 


for 3 insertions. Cash in advance. Count initials and groups of numbers 


signed with your name and address at regular rates, but where replies 
Detroit” these words are FREE, and replies are 
$7 per inch, per insertion. 


Care Automotive News, 
received. Display Ads: 


WANT AD DEPT., AUTOMOTIVE NEWS, 


HELP WANTED 





SERVICE MANAGER—Large Chevrolet 
Dealer in Central Michigan has opening 
for experienced Chevrolet Service Man- 
ager. Man employed must be able to 
take complete charge of Service Depart- 
ment. In your reply state your age, 
experience, compensation desired. Excel- 
lent opportunity for permanent position 
now, and for postwar it is limitless, at 
income determined by results. Address 
Box 514, c/o Automotive News, Detroit. 


EXPERIENCED CHEVROLET PARTS 
MANAGER for large Chevrolet dealer 
located in wonderful Wyoming city. Ap- 
Plicant must be thoroughly competent 
and capable of managing and merchan- 


dising an excellent parts business. Top 
salary and bonus. Box 526, c/o Auto- 
motive News, Detroit 2. 


POSITION WANTED 


EXECUTIVE 


ENGINEERING MFG. AND SALES 
desires to become connected 
with small firm in south or 
west who are in need of new 
products and a postwar pro- 
gram. Will also consider 





manufacturers agency. Box 
523, c/o Automotive News, 
Detroit 2. 








NEW CARS WANTED 





WILL BUY any number new (Ford, 
Lincoln and Mercury cars and Ford 


trucks—all models. Wire or write 
STEEL CITY MOTORS, INC., 3131 
Forbes St., Pittsburgh, Penna. (May- 


flower 8844), Ford Dealer. 


WILL PAY FULL CEILING PRICE for 
any number in car load lots of Plym- 
outh, Dodge, DeSoto and Chrysler cars, 
and will consider other makes. ROGERS 
MOTOR COMPANY, Tulsa, Oklahoma. 





DEALERSHIP WANTED 


WANT BIG DEALERSHIP retail or retail 
and wholesale, West preferred. Have 
my full time, my 25 years experience as 
dealer and up to $200,000 cash to invest. 
Box 525, c/o Automotive News, Detroit. 


CASH FOR DEALERSHIP including 
buildings, Pennsylvania location prefer- 
red, other states considered. New car 
potential 200 or more. All replies confi- 
dential. F. R. Lang, 751 N.E. 72nd 
Terrace, Miami 38, Florida. 


EQUIPMENT WANTED 


NEED LARGE QUANTITY LYONS LUP- 
TON steel bins complete. Also steel 
counters. Mail description and prices. 
Howard Motors, 2100 Canal Street, New 
Orleans, Louisiana. 


TRAILERS WANTED 


WANTED: To buy four car convoy pre- 
ferably equipped with Dodge Tractor. 
Welborn Motor Company, Anderson, 8. C. 








TRAILERS FOR SALE 


92 NEW KINGHAM TRAILERS. Lengths 


14’ to 30’. Vans, Chassis, Flats, Semis, 
4-Wheelers, Tandems. Immediate de- 
livery on PD321. MIDDLEKAUFF, 


INC., Toledo, Ohio. 


Kindly insert the following 


(1) or (3) editions of AuTomMotTivs Naws, for which find enclosed $ 


tions. 
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in all branches of 
PER WORD for 


USED CARS FOR SALE 


75 TO 100 CARS ON HAND at all times. 
No mailing list. New arrivals daily. 
Dinow Auto Sales, 1010 Market Street, 


Youngstown, Ohio. 





BUICK, CADILLAC, 1941-7 passenger Im- 
perials and Sedan. Cadillac 1940 7 
passenger Sedan. Exceptional low mile- 
age. Original owner cars. F-E-L-Z, 
1132 Diversey Blvd., Chicago. 





New York’s Oldest Automobile Whole- 


saler (Established 1921) known from 
Coast to Coast—Large selection of 1937 
to 1942 cars at all times—our Trans- 
portation Department handles all ship- 
ping details-—- Large Volume — Low 
Prices. Telephone—Write—or Visit our 
Showrooms. 


MURPHY MOTOR SALES INC. 
237-239 WEST 55 STREET 
NEW YORK CITY 
Columbus 5-2121 
1 door west of Broadway 





’41 CHEVROLET SPORT SEDAN, clean— 
heater, radio. °'42 Nash 600 Victoria, 
conditioned air, $1,145.00 each. Also 
4263 Nash Ambassador Coupe, Brougham 
cruising gear, conditioned air, radio, 
$1,495.00. All good rubber. Box 530, 
c/o Automotive News, Detroit 2. 


WE HAVE FOR WHOLESALE: An un- 
usually fine group of desirable, late 
model cars. We invite your inspection. 
JACOB-BROS., 245 N. Broad St., Phila- 
delphia, Penna. 





Good, clean, used cars for sale 
wholesale. We can supply what 
you want. BLANTON DUNN, 


INC. ADMIRAL WILSON 
BLVD., CAMDEN, N. J. 





ATTENTION USED CAR BUYERS—Con- 
necticut’s largest automobile dealer offers 
at wholesale 150 low mileage, clean 
used cars 1936-42. All makes, all models 
and types. Shipping to South and West 
daily. Buy direct and avoid middleman 
profits. CAPITOL MOTORS, INC., 
Dodge & Plymouth Distributors, 368 
Main St., Hartford, Conn. 


Cord Supercharger 


Four Door custom built sedan, Beverley 
body, radio and heater. Five slightly used 
white side wall 750x16 tires, true mileage 
44836. Will sell or trade. Box 422, c/o 
Automotive News, Detroit 2. 


300 USED CARS—’37 to ’42. All Makes 
ALWAYS carried in stock. We can 
supply what you want Pronto! Ship- 
ments made every day to dealers all 

country. Call or write Mr. 
erling 6711 or Hiland 3400, 

CHEVROLET, 7244 Man- 
chester, ST. LOUIS, MO. 


over the 
° 


USED CARS WANTED 


WILL BUY-—late model clean choice used 
cars, pickups and trucks. Have own 
transports in Utah, Idaho and Colo- 
rado. Phone Mr. Austin at Graceland 
6326, Chicago or Airmail lists and prices 
to Jesse M. Chase, 814 Diversey Park- 
ray Chicago, or Box 1552, Pocatello, 

0. 
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AUTOMOTIVE NEWS, 5229 Cass 


Detroit, 


Mich. 


5229 CASS AVE., 


the 
one 


automotive industry from 
insertion or 25¢ per word 
as one word. Ads may be 
are sent to “Box No.. , 
forwarded, unopened, day 


DETROIT 2, MICH. 





PARTS WANTED 


WANTED; 1937 GRAHAM 6 Supercharger 
motor cylinder head, new or used. Alling 
& Miles, 82 Stone St., Rochester, N. Y. 


WANTED: COMPLETE SEDAN body with 
dash for 1936 Nash Amb. Six. Follestad- 
Nash, Inc., Everett, Washington. 

PARTS FOR SALE 


1942 CHEVROLET FOUR DOOR sedan 


body. Practically new but needs some 
body repairs. Price, $225 as is. Box 
529, c/o Automotive News, Detroit 2. 


TRUCES FOR SALE 


NEW FORD 1% TON, yard and one-half 
dump body trucks. Some have gov- 
ernors, pintle and tow hooks, etc. Most 
are equipped with 700 x 20 8-ply duals. 
STEUART MOTOR COMPANY, 6th and 
New York Avenue, Washington 1, D. C. 


TRUCK EQUIPMENT 
FOR SALE, THREE FORD 1942 134” 





W.B. stake bodies, $75 each, F.O.B., 
Cedar Rapids, Iowa. Box 527, c/o 
Automotive News, Detroit 2. 





EQUIPMENT FOR SALE 


HIGH PRESSURE JENNY CAR WASHER 
and steam cleaner. Portable. Just over- 
hauled. Box 515, c/o Automotive News, 
Detroit 2. 


MISCELLANEOUS 


<comsinsneeivesisaseinelosstheyniesecabemisah geen 

PNEUMATIC TIRES ON STEEL PAVING 
(railway): 
any automotive vehicle use of the pri- 
vate rights of way. Box 520, c/o 
Automotive News, Detroit. 


sts 

1941 HARLEY DAVIDSON SERVACAR 
low mileage, in perfect shape, and also 
1937 Servacar. Box 521, c/o Automo- 
tive News, Detroit 2. 








TIRES WANTED 
WILL BUY tire stocks, all makes, all 


sizes. Box 524, c/o Automotive News, 
Detroit 2. 


STATION WAGONS 








STATION WAGONS FOR SALE, FORDS 
—MERCURYS. MONART MOTORS 
COMPANY, MILWAUKEE, WISCONSIN. 





<conansiednseiehenasieoesaniashectsnnenanassenssinsonagticnasaasenaniaeaisseaanaenessns 

NEW OR NEARLY NEW station wagon 
body that will fit 42 Buick Super frame. 
FIFTH AVENUE MOTORS, INC., 
Gary, Indiana. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 


At All Times 
FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, OL 





ERENCES AA TIS 5 NIRA A RRR CT ORES 


EEE 
Address all Box No. replies im care of Automotive News, 5229 Cass Ave., Detroit 
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word Want Advertisement, under proper heading in the next 


Pistateeatcaees » Which is figured at the rate 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- | 


(No charge for Box Number address when replies are sent in care of AvuToMmoTive News.) 
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To Provide Manpower... 


AUTOMOTIVE NEWS, DECEMBER 6, 1943 


ODT Issues Plan to Ease 


Crisis in Maintenance 


WASHINGTON.—Joseph B. 
Eastman, director of the Office of 
Defense Transportation, announced 
last week for the automotive 
maintenance industry a _ 10-point 
manpower program designed to as- 


sure enough manpower to perform | 


the automotive repairing and serv- 
icing necessary to keep the nation’s 
motor transport system in opera- 
tion. 


Prepared by the _ division of 
transport personnel, with the co- 
operation of its automotive mainte- 
nance manpower committee, the 
program affords the pattern for 
integrating efforts of the govern- 
ment with those of the industry to 
secure needed maintenance man- 
power. The program has the ap- 
proval of the War Manpower Com- 
mission. 

Local employer and _ employe 
groups, ODT officials, WMC and 
its component training and recruit- 


Chrysler Offers 
Dealers Aid on 


Parts Training 


DETROIT.—With the war draw- 
ing so many trained and experi- 
enced workers out of automobile 
dealerships, Chrysler Corp. parts 
division has inaugurated a special 
civilian program to assist the com- 
pany’s dealers in the schooling of 
employe replacements, particularly 
those in parts and service depart- 
ments. 

One part of the program is a 
new course of instruction in parts 
methods and management, which 
is designed to familiarize begin- 
ners with the routine operation of 
a parts department; how to use 
the books supplied for parts identi- 
fication and pricing; how to order, 
receive and stock parts; how to 
maintain stock records, along with 
other basic parts information. The 
first chapter has just been mailed 
to all dealers and others will fol- 
low at regular intervals, it was 
stated. 

Also included in the special pro- 
gram is a set of large primer-type 
illustrated wall posters for use in 
the schooling of service as well 
as parts employes. 

“Essential civilian vehicles must 
be kept running, if the war effort 
is to be adequately sustained,” said 
Ray Ayer, parts division sales 
manager. 






ing services, automotive manufac- 
turers and trade associations, and 
local associations or groups of 
dealers, garages, and service men 
will: 

1. Organize cooperative man- 
power programs on a community 
wide basis for all types of auto- 
motive maintenance establish- 
ments. 


2. Make community manpower 





inventories of all classes of auto- 
motive maintenance establish- 
ments. 

3. Develop and adopt wartime 
service standards and practices 
that will conserve automotive 
maintenance manpower while pro- 
viding for the needs of the com- 
munity. 

4. Adopt a full wartime work 
week in automotive maintenance 
establishments in any community 
faced with a shortage of mainte- 
nance workers. 

| 5. Confer with local Selective 

Service officials and seek the ap- 
proval of deferment and _ with- 
drawal schedules based upon the 
community manpower inventory 
and related to the needs of the 
community for automotive mainte- 
nance service. 


6. Take all 
stabilize employment 
nance establishments. 

7. Develop a realistic recruitment 
ee based upon available 


possible steps to 
in mainte- 


classes of workers and geared to 
the minimum needs of the com- 
munity for maintenance services. 

8. Establish practical training 
programs to develop inexperienced 
recruits into competent helpers 
and to upgrade helpers to me- 
chanics. 

9. Within the limitations of na- 
tional wage stabilization policies 
and programs, adjust wages of 
| maintenance employes so as to 
| stabilize employment and increase 
productivity of present employes. 

10. Promote the coordination of 
community automotive mainte- 
|nance facilities so as to eliminate 
|any avoidable waste or under- 
| stabilization of manpower. 
| In a statement prefacing the 
| provisions of the platform, East- 
|man said: 
| “The national stockpile of mo- 
'tor vehicles has been steadily 
| diminishing and will continue to 
diminish for the duration of the 
war... . It is, therefore, impera- 
|tive that automotive vehicles be 
| kept in usable condition as long 
'as possible.” 


Ford Fights UAW Drive 
To Break Wage Control 


By Robert M. Finlay 
Associate Editor 

DETROIT.—The UAW-CIO de- 
mand for an increase in wages met 
a flat refusal last week from the 
Ford Motor Co. 

The demand, similar to that 
made upon Chrysler and General 
Motors, called for the scrapping of 
the Little Steel wage formula, by 
the raising of wages in accordance 


with the increase in the cost of 
living. 

In reply, the Ford company said 
that the present contract called 


for opening of wage negotiations 
only “in the event that changes in 
the national wage policy necessi- 
tate adjustments” and that no such 
change in the national wage policy 
has taken place. 
K 8 
Realistic Study 

Acting on the demands of the 
Detroit Victory Council for a more 
realistic approach to  Detroit’s 
manpower situation, the War Man- 
power Commission labor-manage- 
ment committee began a survey of 
the “honest” labor needs of em- 
ployers. 

The survey will parallel a house- 
to-house canvass by the Office of 
Civilian Defense to determine the 
number of women available for 
work in war and essential-service 
industries. 

At a meeting of the council, 
Circuit Judge Ira W. Jayne pointed 


out that a labor-availability sur- 
vey would be of little use until it 
could be determined whether there 
are jobs available for the persons 
solicited. 
ES * * 
Defends WLB Policy 

In Washington at a congressional 
hearing, William H. Davis, chair- 
man of the War Labor Board, 
stoutly defended the board’s policy 
of including maintenance-of-union- 
membership clauses in contracts. 

Davis said that the maintenance 
orders do not require any employe 
to join a union, but involve only 
those who belong to unions when 
the board's orders are issued. 

* cK ” 
Peace at Brewster? 

The  trouble-ridden Brewster 
Aeronautical Corp. now has a 
workable labor contract under 
which it can turn out 150 navy | 
fighters a month by next May in- 
stead of the 70 at present, Henry 
J. Kraiser, shipbuilding wizard and 
president of Brewster, told a 
House naval committee. 

BS Y * 
Incentive Hurts 

One of the incentive plans in 
the auto capital is making theater 
managers yell “ouch.” Variety re- 
ports that requests for passes as 
reward for individual incentive 
plans is reaching racket propor- 
tions, with the so-called sponsors 
often using the passes. 





New Car Quotas 
For December 














Quotas Reserves 
i ET 263 17 
BD. ive ceveesens 74 5 
APkAMGAS .....cceces 199 13 
California .......... 1,493 97 
SONNE. vscenecess 156 10 
Connecticut ........ 156 10 
Delaware. .......... 40 3 
ow ee 270 18 
SEED. 060-0605 50008 427 28 
ree 83 6 
SE, 6. 86660000086-6 R48 58 
DED -660-6-0806s600 418 28 
- C66vtivevedeens 290 18 
NS 5:5.6.05.0606-066%8 281 19 
MOOG vc ctcceres 252 17 
PD b.000vceves 310 20 
0 eee 96 6 
Maryland .......... 204 13 
Massachusetts ..... 25 
C...l.  a 782 49 
Minnesota .......... 307 20 
oo 205 13 
Missour 354 22 
Montana 4 
Nebraska 197 14 
Nevada 45 3 
New Hampshire.... 43 3 
New Jdersey......... 396 25 
New Mexico........ 87 6 
ee 895 59 
North Carolina..... 405 26 
North Dakota...... 115 8 
OEE B60 4.0.00004% 866 56 
Oklahoma .......... 268 17 
GROOM .scnces 160 10 
Pennsylvania 826 53 
Rhode Island 83 5 
South Carolina...... 26 15 
South Dakota...... 112 7 
OED siecvccce 290 19 
EE -0.5:5:0.6,680.00 640% 1,134 74 
Pe Aes erwsdeeueeue 124 8 
PE  sssuacuveve 40 3 
ER: 6.55 684484 50 300 20 
Washington ........ 307 20 
West Virginia...... 138 9 
WOMOOONE oc ccnvece 318 21 
EE - 65 68 a penou 53 3 
District of Columbia 84 5 
EME vivrccsosues 15,500 1,010 





Repeal of Ceiling 
On Used Trucks 
Urged by PATA 


PHILADELPHIA.—OPA is 
urged to repeal “or greatly modify” 
price ceilings on used commercial 
vehicles and to discontinue efforts 
to impose a price regulation on 
used passenger cars in a resolution 
adopted by the Philadelphia Auto- 
mobile Trade Assn. at the monthly 
meeting. 

Used truck ceilings were de- 
scribed as “ineffective” in the 
resolution “because of the disre- 
gard of these ceilings by individual 
owners and others not regularly 
engaged in the automobile and 
truck business,” which has created 
a condition under which dealers 
have been unable to purchase used 
trucks within established ceilings. 

Other reasons given for the re- 
quest that used truck ceilings be 
withdrawn were: 

“Existing black market pro- 
cedures between individuals and 
other owners of commercial ve- 
hicles have prevented proper re- 
conditioning of such vehicles .. . 
resulting in a serious decrease in 
the life and efficiency of these 
vehicles. 

“The revision to Maximum Price 
Regulation 341, originally designed 
to correct these evils, has failed 
to do so.” 

The resolution asserted that OPA 
is now proposing used passenger 

ear ceiling regulations “following 
almost the same procedure” ap- 
plied to used trucks, and registered 
the conviction of all dealers as- 


sembled that such new regulations | 


“would create the same conditions 
and results as those experienced 
under MPR 341. 

Other objections to the proposed 
used car ceiling were presented in 
the resolution as follows; 





“A price regulation on any com-| 
modity with values varying as} 
greatly as those of used cars can-| 
not be just or equitable. 


“Almost 75 percent of all used 


|ears sold are sold by individuals) 


who would either disregard or cir- 
cumvent the regulation for their 
own gain. 

“Price restriction and its result- 
ant evasions would tend to prevent 
proper reconditioning of these cars 
before they are put back _ into! 
service. 

“Within price ceilings only the 
poorer used cars would be avail- 
able for purchase. Private in- 
dividuals now selling to dealers 
would then refuse to surrender 
the better used cars, thereby 
preventing them from reaching 
essential users. 

“Automobile dealers deprived of 
the revenue from the sale of used 
cars would be unable to stay in 
business and therefore would be 
unable to render repair services.” | 





Low-Cost Service 
Gets Safeguard 
From the OPA 


WASHINGTON. —To safeguard 
the supplying of low priced serv- 
ices that are important to the 
cost of living, the Office of Price 
Administration specified last week 
the only conditions under which 
persons who supplied such services 
in March, 1942, or since, may drop 
them and offer only higher priced 
services. 

The prohibition against dropping 
the lower priced services, and the 
conditions under which execeptions 
may be made, are contained in a 
revised supplementary regulation 
that affects all services covered by 
the OPA Services Regulation. 
These services range from launder- 
ing and dry cleaning through the 
servicing of automobiles. 


Interpretations relating to some 
of the services had been issued 
previously, but OPA found a situa- 
tion that called for more general 
action. For example, parking lot 
operators had changed their sched- 
ules of prices by dropping mini- 
mum rates, such as 15 cents per 
hour, so that patrons had to pay 
30 cents, the rate for two hours, 
even though they used the lot for 
less time than two hours. 

The only conditions under which 
lower-priced services may’ be 
dropped, OPA said, are: 

1.-When specialized equipment or 
supplies needed for continuing the 
service are not available. 

2. Continuance of the _ service 
would be in violation of a Govern- 
ment order or regulation, or would 
be contrary to Governmentally es- 
tablished standards or policies, or 
would be rendered impracticable 
by such Government orders or poli- 
cies. 

3. Discontinuance of the service 
would enable the seller to maintain 
other services that are more neces- 
sary to the community concerned. 

4. Other suppliers in the com- 
munity are able and willing to sup- 
ply the service in the needed 
amount and at prices no greater 
than the ceiling price of the seller 
who wishes to discontinue render- 
ing that service. 

Sellers of services who wish to 
take advantage of these conditions 
must certify the existence of one 
or more of the conditions by reg- 
istered mail, with return receipt 
requested, to the appropriate 
regional office of OPA. Unless OPA 
or an authorized representative 
disapproves the request by notice 
mailed to the seller within 30 days 
of receipt of the certified state- 
ment, the seller may discontinue 
the service. 


PAA Completing 


Dealer Survey 


HARRISBURG, Pa. — Pennsyl- 
vania Automotive Assn. is urging 
its members to return postwar 
program questionnaires immedi- 
ately, so that the association’s 
committee may continue its plan- 
ning for postwar. 

The PAA is asking dealers the 
following questions: 

Do you believe automobile manu- 
facturers, distributors and retail 
dealers should be licensed by the 
United States government? 

Do you believe we should have 


a state licensing law governing 


or manufacturers, distribu- 
tors 


and retail dealers? 

Do you think the annual output 
of automobile manufacturers should 
be controlled by the government 
after the war? 

Do you believe that a bonafide 
contract should replace your uni- 
lateral factory selling agreement? 

What kind of a _ cancellation 
clause do you think your selling 
agreement should contain? 


Akron Dealers Sell 
3» New Cars in Week 

AKRON, O.—Only five new auto- 
mobiles were sold by Akron Dis- 
trict Automobile Dealer’ Assn. 
members in the week ended Nov. 
17, compared with nine the pre- 
vious week and 14 the same week 
in 1942. 

Used car sales were off slightly, 
with 126 reported sold, compared 
with 145 the previous week and 
178 corresponding week a year ago, 
the report revealed. 
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Trailmobile Opens 
Detroit Branch 


DETROIT.—As part of a nation- 
wide expansion program to pro- 
vide new service facilities in stra- 
tegic areas, Trailer Co. of America 
will formally open Monday a fac- 
tory-owned and operated branch at 
922 W. Vernor Highway, Detroi 
it was announced last week by A. 
L. Struble, recently appointed sales 
manager of Trailmobile. 


The new branch will be headed 
by Dale M. Vredenburg, with Joh 
C. Klefish as service manager. 


Detroit Olds Dealers 


Pledge Service Effort 


DETROIT.—Pledging themselved 
to a program designed to maintain 
and conserve essential automotive 
transportation, members of the De 
troit Oldsmobile Dealers’ Assn. 
conducted last week one of thg¢ 
most important annual meetings 0: 
their history, according to James 
Berry, zone manager for Oldsmo 
bile in Detroit. 


Officers for 1944 were elected, in- 
cluding S. Rund, president; Har 
Grubb, vice-president, and A. J. 
Kotcher, secretary-treasurer. Ar 
thur Shore was chosen as the Olds 
mobile dealer representative to 
serve with the directors of the De 
troit Auto Dealers’ Assn. 


Advertising ..: 
Ford’s Swing Shift 


J. Walter Thompson agency, 
which last week signed to replac 
Maxon as Ford Motor Co. adcoun- 
sel, will substitute Tommy Dorsey’s 
swing band for Earl Godwin’ 
newscasts beginning Jan. 9, 1944. 
Fifteen-minute show, five times 
weekly, will go out over Blue net 
work, as was the case with God- 
win. 

Maxon has had the Mercury- 
Lincoln account since 1939, tak- 
ing on the remainder of the Ford 
business coupla years ago from 
McCann-Erickson. 

Se 


Campaign 

Tide Water Associated Oil Co 
in addition to its current adver- 
tising campaign for its Veedol 
motor oil in more than 200 Easte 
newspapers, has inaugurated a fall 
and winter campaign in 75 to 100 
newspapers in the Mid-Continen? 
area on both its Veedol oil and 
Tydol Flying-A gasoline. 

Devoted to themes of wartime 
tribute to the company’s dealers 
and various types of customers 
the advertisements are of 492 lines 
each and will be used in varying 
schedules throughout the next si: 
months. Lennen & Mitchell, Inc., 
is the agency. 
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